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How can you possibly stand out?
Narrowing your target market may actually help 
you grow your business.
There are thousands of independent financial advisors out there. Wells Fargo has 12,000 
financial advisors, while Morgan Stanley boasts 17,000. Of course, that’s just the tip of the 
iceberg. If we count up all the advisors in just UBS, Bank of America – Merrill Lynch and LPL, 
we’d top the 100,000 advisor mark.

Master a specialty.
You can’t be a generalist. The key to differentiation is to become more focused and specialized, 
to truly become best-in-class for a particular client who can be served effectively and profitably. 
As a divorce financial advisor, you will be a specialist in one of the most intimidating areas of 
finance. Divorce represents a massive transfer of wealth with huge financial implications.  
With one in two marriages ending in divorce, you have the opportunity to become an 
indispensable resource to your clients and their attorneys. And with your growing expertise,  
you should expect referrals to increase.

Engagements during divorce proceedings
may include:
• Helping clients prioritize their financial goals and concerns
• Educating one spouse on financial realities if their spouse held primary financial
 planning responsibilities

• Helping involved parties in generating creative options and strategies
• Formulating cash flow projections, including the impact of inflation and taxes
• Formulating asset and debt division scenarios, including the impact of taxes and
 comparative analysis of various options for settlement

• Assisting with implementation of various elements of the financial settlement,
including asset transfers, title changes, QDRO drafting, etc.

Why specialize in the 
divorce niche:

1. Two million people get divorces in the U.S.
every year.

2. Divorce is the largest financial
transaction of most people’s lives.

3. Divorcing parties need clarity when
establishing their financial futures.

4. Most women seek a new financial
advisor post divorce.

Do you want to grow your business?

Become a specialist.
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Why
WellSpring 
Divorce
Advisors
Jumpstart your path to success with the 
country’s top experts.

We look out for our clients’ best interests. 

We specialize in divorce financial matters.

We bring more to the table than any one 
financial advisor or attorney ever could.

•

•

•

•
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WellSpring Divorce Advisors' founders have been leading the 
discussion on divorce financial planning for almost fifteen years. Learn 
from their experiences, their successes and their mistakes—so you 
can start your turnkey business on Day One, already years ahead of 
the competition. 

Jumpstart your 
path to success 
with the country’s 
top experts.

Why WellSpring Divorce Advisors
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Why WellSpring Divorce Advisors

We want our clients 
to make the decisions 
about their finances, 
not a judge.

At WellSpring Divorce Advisors, we help families preserve their 
emotional and financial resources by staying out of court and keeping 
their personal matters private. We are big advocates of alternative 
forms of divorce mediation and want our clients to make the 
decisions about their financial situation—not a judge in a courtroom.

We look out for 
our clients’ best 
interests.
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Most financial planners and accountants excel in their chosen field, but 
they have little to no training specifically related to the financial issues 
of a divorce. So when a client asks them for assistance, they are 
unable to provide answers, or worse, give the wrong information.  
We provide the training you need to become an expert in the field.

We specialize in 
divorce financial 
matters.

Why WellSpring Divorce Advisors
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Why WellSpring Divorce Advisors

As divorce financial advisors, we are an integral part of our clients’ 
team. We’re not lawyers, but we understand, as a practical matter, 
how the law intersects with our clients’ finances. We’re not traditional 
forensic accountants because we are forward-thinking when it comes 
to our clients’ financial well-being. We look at the past, but focus on 
the future. Whereas traditional financial planners are NOT trained to 
deal with difficult interpersonal issues, we have years of experience 
navigating very complex situations. We will train and coach you,  
not just in financial analysis, but also in honing your own empathy and 
communication skills. 

We bring more 
to the table than 
any one financial 
advisor or attorney 
ever could.
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Why WellSpring Divorce Advisors

They provide expert advice when you 
need it without ever being overbearing...

“As a family law lawyer with clients in need of 
financial advice, WellSpring Divorce Advisors has 
been invaluable in serving that need. I have never 
had a client who did not praise them. They provide 
expert advice when you need it without ever being 
overbearing or intrusive. You and your clients will 
be well served by them.”

-Gordon C.
Attorney
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Develop
New
Revenue 
Streams
Expand your services. Increase your revenue potential.

Training Modules

•

•
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As a WellSpring Divorce Advisors Network Member, you can attract
new clients by offering an expanded line of services. Prospective 
clients may come looking for your expertise in divorce financial 
planning. Because you can build relationships in a trusting 
environment and help with one of the largest financial transaction 
of their lives,  a high number of your divorce financial planning 
clients may ask to transition to wealth-management services, after 
their divorce has been completed.

Expand your 
services. Increase 
your revenue 
potential.

Develop New Revenue Streams
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Develop New Revenue Streams

WellSpring Divorce Advisors
offers the following training modules:

Divorce Financial Planning

Divorce financial planning is a 
specialized service that combines 
financial analysis, financial 
planning, and decision coaching within 
the unique complications and added 
emotions of a divorce. You’ll help 
formulate creative options, provide 
financial analysis, and develop the 
strategies necessary to help your 
clients make rational and informed 
decisions with the goal of achieving 
the most advantageous financial 
settlement possible. 

Post-Divorce
Transition Management

Once the emotional and financial 
chaos of divorce negotiations subside, 
you’ll be in a good position to help 
your clients transition smoothly to 
their new financial reality. Clients 
will feel better prepared to face 
their investment management, life 
insurance, tax and estate planning 
issues with a trusted advisor at their 
side. You can also help your clients 
follow through on the implementation 
of financial agreements made in 
divorce proceedings.

Trial Consulting

You will learn to work with divorcing 
parties and their attorneys to form 
sound financial strategies. Your 
services might include: case theory 
development; cost/benefit and  
risk/reward analysis; and discovery 
assistance. You might also elect to 
provide settlement proposal creation 
for financial issues on litigated cases.
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Develop New Revenue Streams

Collaborative Divorce

As part of a Collaborative Divorce 
team, neutral financial professionals 
provide a safe place to assess 
financial concerns and objectives 
while gathering financial facts. As a 
neutral third party, you will gather data 
including: spending patterns; needs 
analysis; income history and potential; 
and asset and debt values, including 
investments, pensions and insurance. 

Expert Testimony

If desired, we will teach you the skills 
needed to be a third-party financial 
expert in court. You’ll offer testimony 
on all financial issues (except for 
business valuations).

Neutral Expert Evaluation

Early involvement of a neutral financial 
expert helps resolve many financial 
issues before taking them to litigation. 
This helps reduce attorney fees and 
enables attorneys to concentrate 
on the legal issues. Neutral expert 
evaluation provides clarity and specific 
expertise that pertains to the case. 
As a neutral expert, you will help 
divorcing parties communicate about 
specific issues before they negotiate 
global settlement.
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Professional
Case
Studies

Example #1: Robert The Financial Advisor

Example #2: Christina The Financial Planner

Example #3: Michael the CPA

•

•

•
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Independent financial advisors, CPAs, and tax 
specialists routinely try to grow their businesses 
by expanding their service offerings. With the 
well-tested proprietary business procedures 
and support offered by WellSpring Divorce 
Advisors, these financial professionals will find 
a more effective way to build smarter and more 
profitable businesses.

Here are some examples of professionals 
who would benefit from becoming a WellSpring  
Divorce Advisors Network Member.

Professional Case Studies
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Professional Case Studies

Robert has been a financial advisor since 1993. He currently has $30M under 
management in the registered investor model. Since he went independent five years 
ago, his firm’s growth has stagnated.

Robert has been looking for a niche on which to focus, and has determined that 
working with women might help him spark growth. The problem? He’s unsure how to 
market to women, or what “catering to women” would even look like.

Robert theorizes that targeting divorcees might be a good source of business, as 
women who may not have managed the financial aspects of their marriage will likely 
need financial advice. Robert chooses to obtain his Certified Divorce Financial Analyst 
designation (CDFA ) in the hopes that this credential will position him as an expert and 
help him expand his business. Unfortunately, he is still uncertain about how to market 
his newfound skills. Without a clear message, promotional plan and supporting team, 
he is at a loss. 

WellSpring Divorce Advisors is the ideal platform for a person like Robert. It 
will help him increase revenue in a specific niche while maintaining and growing his 
current book of business. 
 

Example 
#1: Robert 
the financial 
advisor
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Professional Case Studies

Robert can increase revenue in a 
specific niche while maintaining and 
growing his current book of business.
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Professional Case Studies

Christina has been practicing as a financial planner for the past 22 years. She is currently 
a principal at an independent Registered Investment Advisory firm, with over $400 million 
under management. Christina has three partners and six employees.

She is looking for new ways to grow her business and has seen the power of specializing 
in a niche. By participating in women’s networking groups, Christina has already attracted 
some female clients who have told her they feel very comfortable working with a female 
financial planner. Christina ponders how she can serve a female client base even more 
effectively. She realizes that many divorced women are overwhelmed with the financial 
aspects of their divorce because they have entrusted their spouse with that responsibility. 
She can act as a financial sherpa, looking out for her female clients with great empathy 
and professionalism during this time of great transition.

Teaming up with WellSpring Divorce Advisors is the perfect solution for a firm like 
Christina’s. She and her partners receive the skills they need to offer their clients more 
services. This results in new revenue and creates a new pipeline of prospective clients 
for their wealth management business. By taking advantage of the robust advertising and 
public relations programs in place, their firm doesn’t have to reinvent the wheel when it 
comes to promoting their new offerings.

Example #2: 
Christina 
the financial 
planner
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Professional Case Studies

Christina’s firm doesn’t have to reinvent
the wheel when it comes to promoting 
their new offerings.
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Professional Case Studies

Michael has been a practicing CPA for 20 years. He has had his own business for  
17 years. His practice is flourishing but he is looking for additional streams of revenue. 

Michael isn’t interested in becoming an investment advisor; however, litigation support, 
and forensic accounting hold great appeal. As a WellSpring Divorce Network Member, 
he gains the skills he needs to offer these very specialized services. The marketing and 
promotional programs help him reach a new target audience with ease. Michael opts to 
participate in the divorce network on the front end but not the investment advisory services 
part on the back end. He refers clients seeking additional investment guidance back to 
the home office and receives a referral fee. 

Because Michael focuses on providing services that best match his strengths and 
interests – and receives a referral fee for the services that he doesn’t want to provide 
directly – he creates new revenue while freeing up his time. There is a better way to 
manage the financial aspects of a divorce.

Example #3: 
Michael the 
CPA



 Page 25

Professional Case Studies

The marketing and promotional 
programs help Michael reach
a new target audience with ease.
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About
WellSpring
Divorce
Advisors
Our Story

What We Do

What Is Divorce Financial Planning

Our Philosophy

•

•

•

•
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About WellSpring Divorce Advisors

After personally experiencing the pain of a divorce, one of our 
founders realized there was both a social need and a business 
opportunity for creating a service line to support other people through 
the financial decisions that will affect them for the rest of their lives. 
Because he felt emotionally and financially drained as a result of 
the litigation process, he vowed to find a better way. With one in two 
marriages ending in divorce, he realized he could build a  
large-scale force to help guide these individuals. And thus 
WellSpring Divorce Advisors was born.

As divorce financial planners, we help our clients conceptualize their 
future financial health. While lawyers are concerned with the legal 
details of a divorce, we offer financial analysis, planning and advice 
to assist clients in obtaining the most financially advantageous 
settlement possible. Monetary concerns can deeply affect a person’s 
sense of security and well-being. Who has the clients’ back? We do!

Our
Story
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About WellSpring Divorce Advisors

We make the divorce process more efficient. No one gets married 
thinking they’re going to get divorced. But should that happen, we 
want WellSpring Divorce Advisors to be the first and only national 
network to which people turn.

We are divorce financial planners. We provide expert financial 
analysis, advice and decision coaching with long-term financial 
planning in mind to help our clients more easily transition through 
divorce. Our advisors are experienced Certified Divorce Financial 
Analysts™. We have completed rigorous trainings, coursework and 
examinations related to divorce financial planning. We are successful 
at what we do. We can help you become successful in this 
endeavor, too.

What We Do
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About WellSpring Divorce Advisors

Our Mission

We help couples
address the financial aspects
of divorce in a civilized, equitable, 
and efficient manner.
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About WellSpring Divorce Advisors

What Is Divorce Financial Planning?

A smarter way to approach 
divorce settlements.

In the traditional American divorce, 
both parties obtain an attorney and 
bitter litigation ensues. Whoever is 
awarded the most assets wins. It is a 
draining process, both financially and 
emotionally, that can have negative 
repercussions for years to come. It is 
also a terrible way to end a marriage. 

We work as part of a team.

As divorce financial planners, we 
are not attorneys. However, we work 
closely with attorneys to help divorce 
proceedings run as efficiently and 
smoothly as possible. We verify that 
financial information is accurate and 
complete, allowing the attorney to 
focus on the legal aspects of the case. 
We think strategically and develop 
creative financial strategies while 
providing objective analysis and 
advice to our clients. We inform the 
financial aspects of the legal counsel’s 
discovery process and assist them in 
settling cases. 

We take a long-term view.

While divorce litigation focuses on 
winning in the present, divorce financial 
planning takes a long-term view of the 
financial health of involved parties. 

The financial decisions made during 
this very emotional time are some 
of the most important decisions the 
divorcing couple will ever make.  
These decisions will impact them for 
the rest of their lives.
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About WellSpring Divorce Advisors

Divorce financial planning
takes a long-term view
on the financial health
of involved parties.
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About WellSpring Divorce Advisors

Our Philosophy

We see divorce not as a 
battle, but as a problem to
be solved.

It’s our goal to keep our clients out 
of the courtroom. We believe divorce 
can be achieved with reduced friction 
through the dedicated teamwork of 
the divorcing parties, their attorneys, 
divorce financial planning experts, 
and counselors. 

We provide decision 
coaching—not the
decisions, themselves.

As divorce financial planners, it is 
our job to provide clients with the 
financial information they need to 
make informed decisions based on 
fact, not emotion. You must have 
excellent communication skills to help 
your clients focus on making difficult 
decisions without escalating into 
conflict. As divorce financial planners, 
we think of ourselves as Architects 
of Financial Decision-Making in 
partnership with our clients.

We have empathy for what our 
clients are going through.

Divorce can be a messy, emotional, 
and traumatic experience. Often, 
clients need someone on whom they 
can rely—not only professionally, but 
personally as well. 

It’s our goal to keep our clients
out of the courtroom.
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About WellSpring Divorce Advisors

Your report saved me thousands. 
Thanks.

Got the divorce. Kept my house.
Got off his mortgage. Life is good.

-Nancy R.
Client

P.S. Your report saved me thousands. Thanks.
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About WellSpring Divorce Advisors

A WellSpring Divorce Advisors franchise 
can help you grow your business.

A Proven Business Model

Divorce Financial Planning is a proven 
business model that fulfills a social 
and financial need to help couples 
dissolve their marriages in a civilized 
and efficient manner. Our proprietary 
methods were developed over the 
course of a decade by nationally 
recognized thought leaders. 

Total Immersion

You’ll come to our headquarters 
in San Diego for a comprehensive 
one-week immersion. Through this 
in-depth training, we will share our 
strategies, standardized operational 
procedures and business practices. 
Our training experts will lead you 
through a hands-on experience. You’ll 
learn about all aspects of running 
a divorce financial management 
business. We’ll provide all the details 
you need to get started, including how 
to use our comprehensive marketing,
networking and public relations programs.
    

A Turnkey Business Solution

Our tested methods guide members 
through the entire business cycle, 
from finding clients, to advising them 
through the divorce, to establishing 
an ongoing business relationship with 
clients post-divorce.
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About WellSpring Divorce Advisors

On-site Training

The comprehensive immersion will be 
followed by OPTIONAL on site training 
at your location. This personalized 
training from our experts will solidify 
what you’ve learned and help you 
develop an understanding of state- and 
community-specific legal intricacies. 
We’ll also teach you how to network with 
lawyers and mental health professionals, 
while allowing you to address any 
personal goals or needs.

Powerful Marketing Programs

You will be trained in networking and 
marketing techniques to foster strong 
relationships with centers of influence. 
Our programs and training will help you 
realize immediate and ongoing success.

Your practice will benefit from:

• Social Media
• Public relations
• Local marketing materials
• Market research
• Greater market awareness
• Additional training in networking
and marketing techniques
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About WellSpring Divorce Advisors

A WellSpring Divorce Advisors Network Membership 
can help you grow your business.

Leverage a national brand

You can avoid the excessive spending 
needed to promote a new service line 
from scratch. Your divorce financial 
management business will enjoy the 
recognition that comes from being 
associated with an established brand 
and national reputation.

Documentation

WellSpring Divorce Advisors will 
provide detailed manuals covering 
all of our proprietary processes 
and procedures. The manuals are 
a valuable resource, walking you 
step-by-step through every detail. 
From jump-starting your 
WellSpring Divorce Advisors 
business to understanding the 
various divorce financial planning 
revenue streams and our 
proprietary work product, you’ll 
find yourself referring to the 
manual time and again as you 
develop your business.

Ongoing Support 

Benefit from the expertise of the 
leaders in the industry. Members 
receive ongoing support through 
newsletters, emails and other 
communications to keep up-to-date 
with new industry innovations and the 
latest legal developments. Help desks 
manned by experienced professionals 
are available to help you provide 
better service to your clients.  We
can parachute in to your office to 
assist on complicated and large cases 
should you need the support.
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About WellSpring Divorce Advisors

Website Profile

Your practice will also receive a 
dedicated page on our website, 
showcasing your local business in a 
professional manner. 
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1. Contact us.

• Call 858.523.8249
• Email generalinfo@wellspringdivorce.com
• Web www.wellspringdivorce.com

2. Speak to one of our representatives

3. Sign the Consulting Agreement
4. Complete the Certified Divorce Financial Analyst™ program
5. Complete your Comprehensive Immersion Training in San Diego
6. Launch your practice
 

 
Getting Started
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We’re here to help you
build a successful business
and look forward to
working together.

Talk to us
Our team is ready to answer your questions and 
help determine if this opportunity is right for you.  

858.523.8249
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